
Why attend?
Smart long-term care planning, whether done when there's time to plan or at a time of crisis, is
critical to both maintaining a client's quality of life and protecting income and assets. Primary to
effective planning are two decisions: housing strategy as one ages and a funding strategy for
possible long-term care needs.

At one end of the funding spectrum are private pay strategies (including long-term care
insurance) and at the other end is Medicaid planning. Some people choose to remain in their
own home, while others choose other residential options. During estate planning and retirement
planning, long-term care planning is all-too-often totally ignored. When this happens, any
planning is then done in a crisis, limiting the client's options and perhaps even their ability to
advocate for their wishes.

What should the advisor bring to the attention of healthy clients? What are all the funding
options? How does a client's choice of retirement housing mitigate—or amplify—their risk of
needing long-term care? Are reverse mortgages appropriate for funding long-term care? At what
age and asset level should a client consider long-term care insurance?

You will learn…
� The evolving landscape of long-term care options and funding
� Accessing and financing community care options
� The history of care options and their funding
� Historical trends and how to predict future options
� The differences between life planning and crisis long-term planning
� What long-term care planning means to your client
� Alternative housing options for elders including assisted living and retirement communities
� Coordinating care for elders—what professionals need to know

Agenda and written materials
� Long-Term Care Insurance

Modern long-term care insurance has been around for almost thirty years. Learn how policies
work, how to design a policy, and trends in coverage and reforms.

� Long-Term Care Options for Elders
Community-based and institutional care options; alternative housing

� MassHealth (Medicaid)
What care is covered, reimbursement levels, what happens to income, asset requirements,
health requirements, waivers, and trends, planning when time to plan, and planning in crisis.
Update on treatment of principal residence and annuities.

� "Ask the Experts" Q&A Session

Long-Term Care Planning

S E M I N A R

SPECIAL NEW LAWYER DISCOUNT

For estate planners, elder law practitioners and related professionals
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BOSTON
9 a.m. – 12 p.m.,
Friday, February 26, 2010
MCLE Conference Center,
10 Winter Place, via Winter Street
Program No. 2100097P01

Substantive Credits

TUITION includes written materials
� MCLE Sponsor Members . . . . . . .$185
� MBA/BBA Members . . . . . . . . . . .$205
� All Others . . . . . . . . . . . . . . . . . . .$225

For new lawyers admitted after 2005,
pending admittees, and law students who are

� MCLE Sponsor Members . . . . . . .$125
� MBA/BBA Members . . . . . . . . . . .$145

CAN’T ATTEND?

Available after March 5

Written materials
� MCLE Sponsor Members . . . .$95
� Nonmembers . . . . . . . . . . . .$105
Audio CD
� MCLE Sponsor Members . . .$125
� Nonmembers . . . . . . . . . . . .$135
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Choose from 5 easy ways to register and order!

� MAIL this order form with payment to MCLE, Ten Winter Place,
Boston, MA 02108-4751.

� FAX your credit card order 24 hours a day to 617-482-9498.

� ONLINE enter your credit card order at www.mcle.org.

� CALL IN your credit card order to 800-966-6253, 
Monday – Friday, 8:30 a.m. – 5:30 p.m.

� WALK UP on the day of the program or DROP IN to
MCLE’s bookstore, Monday – Friday, 8:30 a.m. – 5:30 p.m. 

CUSTOMER INFORMATION

Year Admitted to MA Bar________________Title (if any) ______________________________________________BBO#_________________________________

Last Name ___________________________________________  First Name__________________________________________   Middle Initial_______________

Firm/Agency __________________________________________________________________________________________________________________________

Street Address ____________________________________________________________________________________  Suite/Floor__________________________

City _________________________________________________________________________  State ______________   ZIP+4 _____________________________

Telephone _____________________________________________________   Fax _________________________________________________________________

ORDER DETAILS

�� IN-PERSON PROGRAM: Long-Term Care Planning; 2100097P01; Boston . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ ______________

�� PROGRAM MATERIALS: Long-Term Care Planning; 2100097PMA . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ ______________

�� AUDIO CD: Long-Term Care Planning; 2100097PCD . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ ______________

� Apply the discounted MCLE Sponsor Member prices to my order and sign me up as a Sponsor Member!
$35 for lawyers admitted after 2005; $95 for all others. To learn more, contact MCLE’s Sponsor Membership 
customer service representative at 1-800-966-6253. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ ______________

� Scholarships are available for attorneys with financial need who certify that they are unable 
to attend a seminar without financial aid by writing, faxing 617-482-9498 
or e-mailing scholarships@mcle.org at least two weeks before the program.

PAYMENT METHOD
� Order confirmation? Enter your email address: ________________________________________________________________________________

��  Check payable to MCLE enclosed �� e �� y �� w �� r
Card number __________________________________________ Expiration date ______________________________________________________

Cardholder’s name _____________________________________ Cardholder’s signature _______________________________________________
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For estate planners, elder law practitioners and related
professionals

BOSTON
9 a.m. – 12 p.m.
Friday, 
February 26, 2010

P R O G R A M S

REGISTER…By mail, e-mail, phone, online, or at the door! BEST Practices.
BEST Prices.

Exclusively for 
NEW LAWYER

SPONSOR MEMBERS!

Total $

Long-Term Care Planning

Keep raising the bar.®
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